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FINANCING REMAINS BIGGEST PROBLEM --- PAGE 16 
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LEONARD &. WEGENER 


The Best MID-AMERICAN, for those families that 


demand the best in luxurious living, leads the Best W.G 


parade tor 1957. Other models —such as the Best as -~ Ls W. G. BEST HOMES co. 


3-bedroom CLIPPER — a quality home being built 2. om ba oe oe EFFINGHAM, ILLINOIS 
and sold profitably in metropolitan areas for $8400 EFFINGHAM, ILLINOIS 


(plus land) with government approved financing 





Best's line for '57 is ideal for project planning 
modern Best styling permits an individual touch for Without cost or obligation | want to know what Best Homes 
can do for me 
each home flexible designs allow easy construction 
Variations wide price range and styling available Name 
And Best dealers can count on tested land planning Firm 
promotion-advertising. And Best's Finance Division 
Address 
can secure financing for properly qualified project 
builders. However, to be assured financing for 1957 


construction you must act nou 


THE BEST COMMUNITIES OF TOMORROW ARE BUILT WITH BEST TODAY 





THE QUESTION 
AND ANSWER 
BOOK 


about Home Aur Conditioning 


What dees year ‘round 


residential sir conditioning cost? 


will help you sell your houses 


“How much will my air conditioning cost?’ lo help you know and understand air conditioning 


“Can | add year-round air conditioning later, using Carrier has prepared a library of air conditi« 


my present heating system? lets for real estate people. We'd like you t 


ing 
Every day air condition-minded prospects are firing it's yours for the askin 
questions like these at real estate pe pre 
With the rapid increase of air conditioning installa 
tions in new and old houses, you'll hear these questions first name in air conditioning 
more often Ready answers will help you sell 
An understanding of air conditioning serves y - 
many ways. (Because air conditioning is or CARRIER CORPORATION 
the way to overcome summer heat indoors ( 
freedom from dampness ust. pollen 
You ll be able to advise your builder ¢ 
popular design feature which air conditi 
possil le expl iin the advantages of living wi 
air conditioniz improve the salabilit 
adding air conditioning. win the confidence of 


with your accurate answers to their questi 
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—— THE JOURNAL REPORTS——— 


FHA and VA interest rates must be made flexible if 1957 

is to be a successful year for residential real estate 
This general feeling was expre ssed by 5.000 plus 
Realtors attending NAREB’s 49th annual convention 
allowed to follow the 


competitive market a sharp decline in low and medi 


Unless governmental rates are 


um cost housing will ensue 


° 


® in- 
president ol the 


In agreement with Realtors about the pegged 4'/2 
terest rates is John C. Hall 
Mortgage Bankers Association 
obligated to obtain a maximum vield on investments 
made for their depositors And without flexible 
rates mortgage investments are currently unattractive 
Money should be 
dicts, with a 
the offing 


vice 
Bankers, he says. are 


free 
plentiful next year, he pre 


more 


minimum of one million new homes it 


A pessimistic outlook for residential real estate comes 
from Robert P. Patrick. 
Life Company He 
for the 
1957. He 
ing 
building materials to skyrocket insurance funds 
blanket the investment field, he } billion 
5 million having been invested in construction al 


vie president of Bankers 
relief 


durin 4 


doesn't foresee any great 


prese nt mortgage money. situation 


warns that a Federal Reserve ruling favor 
would euuns 


Lift 


says 


mortgage rate increases prices ol 


with 


ready this year. Investments for the year are up ap 
preciably in commercial construction but are down 


considerably in residential building 


“Used houses are going to dominate the real estate mar- 
Ernest M 


Columbia 


ket in the next couple of years,” says Dr 
Fisher, Professor of Land 
University. Hard work, effective merchandising, and 
will be but 
they comprise a great potential for real estate men 
to marketize. Dr. Fisher cautions all to be 
local market 
greatly from one region to another 


Kconomic s al 


ingenuity needed in selling used homes. 


aware ol 


mortgage conditions for they differ 


Acute shortage of buildable land in many metropolitan 

areas across the nation is reaching critical proportion 
suburban areas is new construc 
Metropolitan 
Chicago is without improved ground for building 
Donald Moore. Realtor from Chicago. The re 
tiring NIREB president reports after a year of exten 
traveling that this land 


national proble m. Cost of ground is now more 


Vovement to remote 


tions only alternative in many cities 


saves 


sive is becoming i 


rents 


than actual cost of construction 


hortave 
cant in many areas 


he suys 


Similarly voicing the land shortage problem is Realtor 

W. M. Moore of Denver, Colorado. Improved land is 
in Denver. Land deve lopers there must pay 
from $5.000 to $6,000 an acre for unimproved land 
This place s lot cost at S100 a front foot. Moore fore 
sees increased apartment building to offset the land 


all one 


short ive 


Land is available in ample quantities in the southern 
portion of the nation, according to Realtor Thad 
Murphy of Macon. Georgia. Much land deve loping i 

in Macon. Developers are paying $1,000 

an acre for unimproved land. Lot then 
from $10 to $75 a front foot 


unde rway 


cost ranges 
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Dec ‘ mb r 


Some suburban communities are creating arbitrary ordi- 
nances to hold down wide spre ad residential construc 


tion. Major reason for their invoking these restric 


tions is that community facilities are not developed 


home s 


will 


to the point where they in absorb more new 


And additional 


suburban tax rates 


and families new construction 


cause to rise even higher 


Inadequate mass transportation facilities are rapidly 


becoming a threat to further deve lopment of uburban 


living. Thirty minutes is the maximum desirable com 


And 


r concentrated in outlyin irea eri 


muting time in the average metropolit in area 
with new housis 
oul tpoper il il 


facilite 


must be iven present portation 


Trans) 


Some ub idiza 


jrene list int 
ra bre id 


and mnerea ed cle \e loporne nt ols Npere 


rmvocatin 


ol uburbar enlargement ubway 


ystem 


Residential housing starts during the first seven months 
of 1956 are 18% than the in the 
months of last 


fewer number 


and the 


re ponding value of new 
But construe 
with that of 195] 


eventh con ecu 


| yf, lower 
tion this year compare favorably 
1952 and 1953. Thi hould be the 


tive year that more than one million privately owned 
tarted 


residential construction | 


housing unit ire 


Urban renewal is coming of age. First enacted with the 
Housing Act of 1949 
comprehen ive and cohesive in the 
1951. And by mid- 1956, 232 
been granted bederal 
More than 375 separate project 


“ussistance 


it was amended to become more 


Housing Act of 
had applied for and 
their 


were under way with 


he rie wal Ad 


cities 


aid itt clearing lume 


administered by the Urban 


ministration 


HOUSING STARTS — PUBLIC AND PRIVATE 
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For Kitchens of Wood 12-1 


\ complete new line of birch and mahogany kitchen 
has been placed on the market by the Morgan ¢ ompany 
of Oshkosh, Wisconsin Outstanding feature sinclude 
flu hety pe cabinets contour styling and select quality 
veneet on both ends of cabinets to match veneers on 
doors and drawer Doors are said to be stable against 
dimensional changes under all climatic conditions. Door 
pulls are of polished chrome to harmonize with birch 
cabinet or polished bra for mahogany kitchens 


Stylized All-Steel Garage 122 


A new line of fire-resistant, warp-proof, weathertight 
teel garages based on nailable structural members is 
now being offered by The Steeleraft Manufacturing Com 
pany hight-inch interlocking steel clapboard siding is 
contrasted with vertical steel siding above the eave line 
to vive an attractive architectural pattern designed to 
blend with most Lye of traditional or modern construc 
tion. Available in one-car, one-and-a-half or two-car size 
the varage packape comes equipped with an all-steel sec 
tional overhead door with lock, hardware, fastenings and 
diagrammatic erection instructions requiring only a ham 
mer, serewdriver, pliers and wrench to erect. All sheet 
metal parts are galvanized, bonderized and factory paint 
ed with a gray primer coat on both sice 


Realtor’s Slide Rule 12-3 


Designed for quick computation of common real 
estate problems, the “Costimator™ is a precision tool much 
like a slide rule. Such calculations as basic replacement 
Cost percentage of loan to total market value or sales 
price monthly loan payment quare footage comm 
hon yro rent multipliers and de preciation are quickly 
and easily made with this light-weight aluminum instru 
ment. The Costimator i upplied in a leatherette pocket 


clip case accompanied by complete instruction 


Add-On Refrigerator-Freezers 12-4 


Westinghouse has developed 1 new series of add-on 
refrigerator cabinets which feature an easy change-over 
from refrigerator to freezer as family needs change. The 


cabinet rye cold waiter wee cube s or cru hed ee and 


Please turn to page } 


Product Progress 


* New Models 
* New Equipment 
* New Ideas 








To receive further information about any of the 
items reviewed, without cost or obligation, use the 


handy inquiry form on page 10 

















Why Do Customers Come to You? 


& . as a Realtor, are in an unique position a compared with other 
businessmen. You can’t be positive where your next prospect | 
coming from You arent dealing in a commodity that a family buy 
frequently or purchases as a matter of habit or established brand pref 
erence, In fact, you usually depend on the public for the very merchan 
dise that you have to sell. It's litthe wonder that word-of-mouth recom 
mendations important in any business and prolession, are even more 
vital to your succes 


Have you ever thought how many customers actually come to you 
because someon some friend or key person -has referred them to 
you? You don't always know how and why prospects decide in your 
favor. But it is a generally accepted fact that word-of-mouth recommen 
dations--third party influence—is the backbone of every successful 
real estate busines 

Leading Realtors say as much as 60 to 70 percent of their business 
comes as a result of referrals. A survey of 1.200 home buyers in Cali 
fornia, for example, showed that one-third of them contacted the Realtor 
who ultimately sold their home because they had been referred to him 
by someone else in the community Many more iid they were influ 
enced to believe or disbelieve the advertising of certain Realtors by 
what they had heard through the local gt ipevirne 

Regardl of how long a Realtor has been in busine he must 
wlivate this referral business continuously. To help the Realtor keep 
favor ibly before the ke \ people itt hi community who ite if the lve ! 
position to refer othes Oo him, OWNERSHIP has been developed 
OWNERSHIP is a public relatios ervice awarded on au exclusive 
franchise basis to one qualified Realtor in a community. OWNERSHIP 


proving ay ilusaabole uid to le idir he ilton the nation ver who recog 


Peter Yeger ) toa proneer nize the Importance of impre ing their way of doin isitie on the 
nd] pent nost 0 i life in 
Montana. He received his early « lucation 
in Billing ind in St. Gall, Switzerland busines If you are interested in having exclusive rights to OWNER 


later serving in the field artillery during SHIP. inquire of NATIONAL REAL ESTATE AND BUTLL DING 
World War | befo he returned to hi JOURNAL about the availability of the franchise for your community 


native state o marry ind open his own 


estate n insurance business Mr 


rested ut ill civic if 


family 


mind of opinion-making people thu ultivating and enhancing referral 


real estate issociation 


Among Enthusiastic Users of OWNERSHIP 
a ee ee Is Peter Yegen, Jr. 


gion. Kiwanis Club, Billings Saddle > > 
Montana Association ~ Re +o We enjoy to the utmost oul OW \] RSHIP franchise 1\ Peter 
lent of the Montana A georia Yeu t" ir Realtor ol Billing Montana and ire now in our third yea4r 
surance Agents, Mr. Yegen’s prin with the program 


tine horse Hereford cattle 


In the very competitive busine in which w are engaved, it i 
we to our usto 


highly beneficial to have a “friend in court’. By sending OWNERSHIP 
Pots to a selected group of leading citizens each month we are reminding 
them of the hivhly killed ervice Af offer ind our per onal initere t 


in serving wisely, consmentiously ind honestly. If their advice i ought 


ud of twe 


by prospective clients of our they (quite logically wall feel ju tified in 
recommending what we have to offer 

/ ypu al of the outstanding Realtors awarded OW NERSIUP franchises 
are: Charle Shattuck, Lo fngele Paul Stark Company Viadison 
Wisconsin: R. W. Patton, San Antonio; Butts & Swisher, Ann Arhor 
Vichigan; Wyman, Green & Blalock, Bradenton, Florida Ralph Borch 
ard, Rochester, New York: D. A. Duryee, kverett, Washington; Frank 
VacBride. Sacramento, California; Irving Melendy, Melrose, Massa 
chusett 


NATIONAL REAL ESTATE 
AND BUILDING JOURNAL 
CEDAR RAPIDS, IOWA 
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A place for everything — everything in place with 


Ta /) / ‘ y ” For Legal Files 
10 15 
pe aver ‘>. feo 
FILE e 
E N V E L Oo P E Ss a ~ For Letter Files 


i¢ r 9x 12 
FOR REALTORS their 


——_ dr. Sino 





@ Progress of deal instantly visible 
@ No hunting for mislaid papers 
@ Nothing omitted nothing neglected 
@ Printed check list covers every item 
USED BY REALTORS IN 48 STATES AND CANADA 





’ = 
NEW POLICY 


WE PAY POSTAGE 
ANYWHERE IN U.S.A 
s 





You risk nothing 
money ‘back if 
not satisfied 


* 
Just send $10.00 
and STATE SIZE 








“Deal Savers’ make my work easy! 





LINCOLN PRESS, 407 E. 4th St., Royal Oak, Mich. 


Gentlemen 


Enclosed is my check for $10.00 


Rush 100 “Deal Severs’ 
Add 3 sales tax in Michigar 


NAME 


ADDRESS 











TRADE MARK REOISTERED 





ACCEPTED NATION-WIDE 
MODEL FOR 1956 Geller fan ever! 


GITLICH Sign Coe 


2343 S.HANLEY ST.LOUIS.17,MO. 
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Product Progress 
Continued tron page 6 
fitted under counters to give from 


As family 


new cabinets may be purchased singly 


can be wall-hung or 


5 to 25 square feet of refrigerating capacity 
space needs yrow 
added at convenient locations and installed to work off a 


Made in 


forced air system. this new 


central unit modular sizes and cooled by 


supplic = nee de d fle \) 


series 


bility for growing families 


Speedy Electronic Cooking 


Klectronic cooking. re 
quiring only minutes instead 
of hours a reality 
with the introduction of Kel 


Vinator s 


Is now 


newelectronic 


range Microwaves create 
heat food 
not in utensils and range in 
terior, meaning that food 


coo k d on 


° plate s, fine 


only in. the and 


_ ean be paper 


china and glass 


Dishwashing time is cut, too 
saves the 


to adhere to the 


manufacturer be 


cause food does not have time sides of 


dishes 


Complete Plumbing Efficiency 


The Hydraulic 


that a set of five tapered rubber adaptor plugs will be 


Manufacturing Company announces 


furnished as standard equip 
Hydraulic 


maintenance 


ment with each 


Water 


tool tse d for 


> ved drains. pes 
r:} I 


Lhe st tapered adaptor plugs 


‘ s 
Irom 4 X 


R 
Vam a 
cle aning clog 


and sewers 


range itt i7¢ 


a” down to ae x I 


They are especially designed 
to enable the ram operator 
to obtain the maximum effective 
against drain blockages. The 


ales on an impact power prune iple 


seal when applying the 
Hydraulic Pam Oper 
“SuTe¢ The 


obstruction 


ram 
not on pre 
ram not only clears 


impact of the complet 


but also clears out lines which are only partially blocked 


through an accumulation of waste or grease 


A Multi-purpose Laundry Tub 12-7 


This 
es today . 
des the 


ment tubs 


laundry tub match 


appliances and 
job ot two 
It can be 


in the util 


compart 
ul ed if} 
the basement or 
rallon ta 
ol Fiber 


vias that resists weat 


itv room. The 2] 
pareity tub is made 
and 
tear and | impervious to 
oaps, detergents, mild acid 
and drain olvents record 
ing to the Wessels ¢ ompany 
The Fiberglas lid can be re 
versed and used as a carry 


ing tray, and a large storage 


area provides ample space for storing washing supplies 
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Striated, Acoustical and Incombustible 28 


g Here is a new mineral fi 
ber acoustical tile that com 
with 
a new design concept for this 
Called 
Armstrong 
Cork product is striated to 
create 


bines incombustibility 
type of material 
“Crestone.” the 


a textured surface 
providing an interesting play 
of high-light and shadow. It 
can be cleaned o1 repainted 
and installed by 
or mechanical suspension 


cementing 


Three-Part “Moneymaker” System 12-9 


A veteran Realtor has come up with an INEX PeNsive 


system to increase efficiency in real estate operations 
Consisting of three spiral booklets the size of a steno pad, 
the “Moneymaker” a group of copyrighted 
forms. An interview book and prospect record, a trans 
action book and message book combine to 


insure careful follow-up of prospects, ease of advertising 


system 1s 
a duplicate 


analysis, complete transaction records and no losses re 
sulting from misplaced messages. The booklets are sold 
under the name 


“Colmerform” and were originated by 


Harry Colmer, California Realtor 


12-10 


Swanson Twin-Blower Range Hood 


Development of a new twin blower range hood has 


been announced by the Swanson Manufacturing Com 
pany. The newest addition to 
the Swanson line of ventila 
ting hoods for ranges and 
built-in range and oven 
units, the Swanson 400. has 
atwinwheel centrifugal 
blower drive tn by i powe rful 
motor. The entire fan and 
unplugged and easily re moved for 
Snap-out, washable aluminum filters trap all 
vrease. For full flexibility, indirect lights may be 
on when fan is not operating 


motor unit can be 


seTVicing 


turned 





To receive further information about any of the 
items reviewed, without cost or obligation, use the 


handy inquiry form on page It 








Heating and Cooling Conditioner 12-11 


Heating and cooling 
combined in one compact 
cabinet type unil, | provid 
of Webster 
Conditioner 
suited for 
he itin 4 


cabinet can be con 


ed by “anew linve 
Newport Air 
Sper ifieally 


ernization the 


mod 


in the 
nected to the existir team 
or forced hot water heatin 


system self-contained hermetic refriges 
dehumidificeation 
drain In 


Newport units are ilso a tilab 


air cooled 


tion evel provides cooling and 
nee ds no d i“ twork 


1 HP sizes. Webster 


‘without the heating element 


Please turt 


cooling tower or 
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REAL ESTATE SIGNS 


silkscreened in the de 


on weather prool treated hardboard which will not 


Signs are sign of your choice 


rust corrode turn hed 


steel stake. We spe 


cialize in the popular 8 x 24 size 


swell o1 sphi Signs can be 


with or without the standard 


PRICES: 
COPY ONE SIDE 
with stakes 
12 $35.50 
25 62.50 
50 112.50 
198.00 


Quantity less stakes 
$25.00 
12.50 
75.00 
125.00 
COPY TWO SIDES 
$67.00 $46.00 
117.50 77.50 
310.50 135.00 
100 372.00 227.00 


We will quote any variation from the 


hardboard 


tandard in 


aluminum teel on paper upon request 


Grand Rapids Fabricators, Inc. 


710 Monroe Ave., N.W., Grand Rapids 2, Mich. 











é ANNOUNCING tHe 


a SIGN OF 
PROGRESS 


Yew 
KEY LOKBOX 


BANISH KEY PROBLEMS FOREVER 


MOST USEFUL AND TIME SAVING DEVICE EVER OFFERED 


Permits 50% more time for actyal Selling, Showing and Listing 
of Properties 


@ Only one key needed to every listing in any co- 
operative group whether there be 10 or 10,000 

@ Eliminates going after and returning key to listing 
office 


@ Eliminates duplicate keys and key boards 


ideal for all Sales, Rentals, Property Management, Builders, Sub- 
dividers, Architects, et 


Perfect for any listing whether Furnished, Occupied, or Vecant 


Non-duplicating keys PATENT PErDING 
furnished 

Pilfer — Tamper Proof 

May be used on doors or 

windows — front or rear 


Made of Durable 
Stainless Steel 


FOR FURTHER INFORMATION 





Dece mer 





EXCLUSIVE OD 


Wtele) 48 3 3 


239 No Robertson B 


sTRIBaUTOR 


DISPLAY ADVERTISIN 


yw Calif 


1956 








Guide To New PRODUCTS & ADVERTISERS 











How to use this Guide: The number to the left of a manufacturer’s name is duplicated 
on the Inquiry Form. Mark the numbers on the Form about which you want more informa- 
tion at no cost or obligation. Cut out Inquiry Form and mail today. 


NEW PRODUCTS ADVERTISERS 


12-11 Active Display Advertising 


Morgan Sash & Door Company 
} | 


Wood Kitchens 12-15 W. G. Best Homes Company 


12-16 Carrier Corporation 
The Steeleraft Manufacturing ¢ ompany 
: Costimator 
Stylized All-Steel Garage 


Grand Rapids Fabricators, In 


(Lostimator y Inland Homes ¢ orporatio 
Realtors Slide Rule 

Marvin Kratter 

The Linco i Pre 

We tin thou ‘ | lectric ( OFpor ition 


Add-On Refrigerator-bFreezes 2-22 Magnum Manufacturine Cc 


Voorles 1)j play Nays rtisin 
Kelvinator Division John J. O’Mart 


American Motors ¢ orporation 


klectronic Range a Ownership 


Perfect Home 


Hydraulic Manufacturing ¢ ompany 9.27 Setlich Sion ( ompany 


Hydraulic Water Ram and Adapter Ring 
Phuro-Bilt Home 


The Wessel Company 


Laundry lub 


Cwm ew ow ow ww www ww ewww weer www ow www www owe 4 


Products } ditor 


NATIONAL REAL ESTATE AND BUILDING JouRNAI 
Armstrong Cork Company 127 Sixth Avenue S.E.. Cedar R 


Neou tical Vile 


apids lowa 
| want to know more about the items checked 
below. Please see that complete information is sent 


to me without cost ofr obligation 
Harry Colmer 


Colmerform Moneymaker System 


Swanson Manufacturing ¢ OMpany 


I win Blower Range Hood 


Webster Newport Company 


Heating and Cooling Conditioner 


. 
Name 
Kisco ¢ ompany 


bhirm 
Attract-A-Sale Signs 


Street 


Connecticut Tele phone & Electric ¢ orporation Zon 








Direct-A-Call Intercommunication 
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Product Progress INCREASE GOOD-WILL - INCREASE SALES 


Continued fror ey relha Mi 1a (lal Libs 1 mee oe 


PORTFOLIOS 


Sales By Night 


1 electric display 

is Attract-A-Sale 

tted with a xty toot 

ulated rubberized cord 
| hens the normal selli 
of light de 
cl prospects al 
ittached to a 


Gold Stamped 1957 DESK CALENDARS 


’ real estate et 

» Company Attract-A 

Sale illuminated by two bright bulbs and reads OPEN 
HOUSE!, FOR QUICK SALE!, or FOR RENT! Flasher esinashieanpaime ete ey tetiaae 


lieht 





inside the n attract attention while two spo 


dramati empha is to sales feature 


BRIEFCASES 


A Virtuoso of Intercommunication 
\ moder 


lo-tem station 
ephon \ em ot I pro 
dored ty the Conanecticz MAGNUM MANUFACTURING COMPANY -: 
Pelephon ry ees esata 655 SIXTH AVENUE: NEW YORK 10.N ¥ 
ition. The “Direct 
performs these service 

\ loud yn tker tat:10 

© pagit 

t. loud bell 


Samples are not sent on Open Account or C.O0.D. Write Dept, N-126 


Vstem 


Simplify Your 

Sales Work - - 

Increase Your Sales! 

The Brand New 

REAL ESTATE PROSPECT REGISTER 


~@ THEY TELL 
——@ THEY SELL 
‘ @ THEY'RE COMPLETE 
@ NEW SMART DESIGNS 
vane : ~ 1) 18°24" STANDARD SIZE ON Yo 


| DELIVERY 2 WEEKS MASONITE OR 30 GAUGE METAL ’ 
FACTORY TO YOU | COMES COMPLETE WITH NUTS Y 


& BOLTS. RIGID %" ANGLE IRON : ” 
CHECK OUR | STAKES 42 IN. HIGH. FINISHED | on Seney Sack Guarantor 
LOW PRICE LIST IN BLACK. PRINTED 2 SIDES 
DAY-GLOW $1 “SIGN 
Stns 4 1660 N. Western Avenue 
10 SIGNS (2 SIDES)...$ 75.50 | 10 SIGNS (2 SIDES). . .¢ 62.50 t ; 
aan os Anceles 27, California 
15 SIGNS (2 SIDES)... 106.50] 15 SIGNS (2 SIDES)... 87.50 
25 SIGNS (2 SIDES)...137.50]25 SIGNS (2 SIDES)... 112.50 
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Oliver Realty Co. 


Ottawa, Canada 


Root & Boyd, Ine. 


Waterbury, Connecticut 


Strom Realty Co. 
Springfield, Massachusetts 


G, Kimball Coleman 
Chatham, New Jersey 


Bohlen-Synden 
Metuchen, New Jersey 
Walters & Samuels 
White Plains, New York 
Thomas ©, Grimes 
Bedford Village, New York 
Kagan Real Estate, Ine. 
Syracuse, New York 

H. Vietor Meyer 
Lewistown, Pennsylvania 
J. W. CC. Morgan Agencies 
York, Pennsylvania 
Howard H. Higgins 

St. Johnsbury, Vermont 
Lane & Company 
Huntsville, Alabama 

A. GG. Seott Agency 

Fort Collins, Colorado 
Brinkley Brothers 
Tallahassee, Florida 

John R. Sibley 

Daytona Beach, Florida 
Jack Justice 

Miami Beach, Florida 

R. A. Fossey 

South Miami, Florida 
West End Federal Savings & Loan 
Atlanta, Georgia 

Wheeler Nickell Co, 
Ashland, Kentucky 

k. A. Porter Realty Co. 
Monroe, Louisiana 

Henry A. Knott, Builder 
Baltimore, Maryland 
Johnny Jabour 
Vicksburg, Mississippi 
Parks Realty Company 
Statesville, North Carolina 
Bill Hylton, Ine. 

High Point, North Carolina 
Wm. A. James Realty 
Myrtle Beach, South Carolina 
Mercer & Company 
Nashville, Tennessee 

Ralph W. Stamps 

Texas City, Texas 

Duck's Real Estate 
Virginia Heach, Virginia 
Glenview Realty Co. 
Glenview, Hlinois 

Gilbert Mochel 

Downers Grove, Ulinois 

A. G. Elliott & Sons 
Royal Oak, Michigan 
Federer Realty Co. 
Richmond Heights, Missouri 
Howell-Viggers Corp. 
Akron, Ohio 

litle Insurance Company 
Boise, Idaho 

The Wilder Company 
Los Altos, California 

R. E. Anderson Co, 


Tacoma, Washington 


“PERFECT HOME is constantly making 
new friends for us,” 


says Realtor Irving A. Miller of Broomall, Pennsylvania 


“We have found PERFECT 
HOME to be one of our most 
atisfactory forms of public 
relations media,” says Mr. 
Miller. “It has not only main- 
tained old friends and ac- 
quaintances, but is also con- 
stantly making new ones. 
Many of the ideas published 
inPEREECT HOME have 
proven most useful the 
building of new homes, and 
have also been helpful in 
home improvements. The 
many requests we have had 
from people who wish to be 
placed on our mailing list 
show the amount of interest 
it creates. 
“We have developed Till 
view in Broomall, Pennsylva 
nia, and are now developing 
W ood VIe@w in Newtow n . Pets “ees 
Square. Our building activi f his busi tevests. Two of Mi 
ties, and our West Cheste Miller’s la developments are 
Pike Home Improvement view in Broomall and Woodview 
Company require up-to-the sa ee odlnciggr oe At ' 
minute ideas and improve- Board. Mr. Milles 
ments. Many of the older the Main Line R 
homes sold through our real nd the Nationa 
estate office have been in nee‘ Estate Bh 
of modernizing, and we have 
referred to PERFECT HOME 
for suggestions in these case 
also. | am most sincere in my high regard for PERFECT 
HOME.” 

Create! by an experienced staff of talented editors and 
artists, PERFECT HOME marks the sponsoring group as a 
firm of integrity and high ethics. Each month its pages bring 
together the finest in home decorating, furnishing and building 
ideas gathered from discriminating home owners across the 
nation. If you are interested in obtaining the franchise in your 
community, address your inquiry to: 


Stamats Publishing Company 


CEDAR RAPIDS, IOWA 


Number 138 in a series 


December, 1956 NATIONAI 





n my hurry walked away and left it.’ 


Points of Property Law card the buyer and sad, "How 


nut that id That's all 


© Both owner and tenant ther “that” nor “hh 


pled ed thi lease it a 


ire a loan of $10,000 and 


© Watch your stoop id to pay 


© He's not all right! 


the loan to eet 


' 
my chent were 


By GEORGE F. ANDERSON ) iment and experienced wader, 


close i deal without ill 


my chent were uch a 


tr A LEASE provides that the tenant Insurance counsellors bse ie 
Y " would tell him wut this 


hall surrender possession ot the th I the policy houl hve made out empha Sol a the danger 


premises in the same condition that to both the owner and the tenant 
wanted to take a chances 


he received the same, there are cases without characterizing them. Thi bilit 
‘ on dat 


that hold that the tenant is liable for will not do in states that still have ' 
.n would be 
lo the “moral hazard clause 


wil hi ind my 
clean 
fire 
If the words weal ind lear eX eve e city there ire thou 
cepted are added, there are ist | (Crosep 4 Dear for the buver o i 0 no Oo ‘ of the 
that hold that the tenant is not li ible 
But even under the latter provision a Walereen Dru: Store pay 
recent case held the tenant liable S1.000 a month rent The build 


commercial building, containin fouls on ol 0 iround 
n too 
il ove nt ‘ ke “ ilk proyecting 


iuse the fire was due to hi nee had a mortgage iv j 0 ore ‘ ‘ sindow copin window 


}) project 


ligence than it wa worth ! 0 ornamental projection ind 
The lease could be so specified “ not finanerally le n hal ot. One mieht think that 
fire loss that no question “ elling hi equity to iominal i contrac or the 
rise. but in most case printed j buildin ould have 
used and not much attet In checkine over the lease 
id to its provisior In taki covered the drug store lease 
insurance in such case ve ing, and | asked for it. The owne 
the theory that the napped hy linger ind uid Oh 
uncertain forgot that | had it ono my cle k 


Wil 








FIGURES 
Replacement Cost Loan Amounts 
Depreciation Monthly Payments 
Percentages Commissions 
Square Footage Gross Rent Multipliers 
And Many More Easily 
Instantly 
Accurately 
1 ONLY $3.95 EACH 
CLIP THIS AD TODAY AND MAIL TO 
COSTIMATOR 
BOX 33 
SAN MARINO, CALIF 

















Inland Homes builds new plant in 


To serve 55 million people and 47 thousand 
builders in the east. [Designed to vive better service 
and quicker delivery to the growing number of Inland 
Builder-Dealers in the East, Inland’s new Hanover Plant 
will start produc tion March |, 1957. Sales Offices are now 
open in’ Hanover Inland package ; are now available 
from our Piqua Plant, You are invited to visit our Han- 


over or Piqua Offices and see our model homes. 


Inland offers over SO house pac kage: all designed 
with Inland’s down-to-earth conce pt designe d to meet 


the buying ability of 90% of all prospective home buyers. 


Inland will help you arrange construction and per- 
manent financing for FHA, VA or conventional loans 
through 250 lending institutions or through the Inland 
Mortgage Corporation 


Visit or call our Hanover on Piqua Offices. Get full 
details on Inland’s fast-se lling homes and find out whether 


a new source ol mortg ive money Is available to you, 


Hanover, Penna. 


Hanover Plant to Serve 
Connecticut 

De iware 

Maine 


Marylar 


Piqua Plant Serves 


yuri 
Arkansas nsa‘ Nebraska 
Hiline ‘ j Onio 
indiana Tens 

W 


Mrahcasradd fromes 


501 College St., Piqua, Ohio, Box 915 -« Phone 3880 
502 Diller Rd., Hanover, Penna., Box 137 » Phone 2-7279 





The Fable of Mr. Losst 


| VI. Loss? rolled up the top of h 
e fled a few papers, then leaned 
wivel chair and puffed his cigar int 
did he think of the current and future 
irket 7 He shook his head. “Well 
vy else, but Pm pull 
one to pot 
uilt and 


thin 


lion 
home building ope 
re hecause the 
When the Korear 
idea of addin in 
o he 
o le ive 
hoppu 
them up 
Listis 
per but he’s cro 
e off the board. In 


man left 








Financing to Remain 


Registration at NAKEB'’s 49th annus 
was in the Kiel Auditorium, where 


the Sheraton Jefferson Hotel 


RR ALTORS attending the 49th an 
nual convention of the National 
Association of Real Estate Board 
St. Louis had at least one interest 
common: Financing. Whether the 
dividual Realtor ituation back t 
home was good, bad, or indifferent. hi plans to throy 
wanted to talk about interest rate lhat the re 
the supply of mortgage mone ind 000 Rea 
vays to function in a tight market 

If he we t ll exp commer 
equally, he 


much the 


1956 


By BOB PAYTON 


Managing Edi 


NATIONAI 








Tight in ’ 


Record attendance at NAREB convention in St. Louis hears 


wide variety of experts predict mortgage market will remain 


tight, with housing starts wavering around million mark or 


below. Despite tougher business conditions, Realtors report 


1956 has been a good year. All agree 1957 will be as good or 


better for those willing to work hard and adopt modern meth 


ods of selling. No one plans to throw in the towel 


All conversation, however swung 
hack to. financing 
Spoke men for life 


praise 5. 


sooner or later 
insurance com 
banker mutual 
NMA. savings and 
Realtor 
gave their interpretation of the mar 
ket. and How It Can Be Cured 
Robert B. Patrick. financial vice 
president of the Bankers Life Com 
pany of Des Moin lowa 


the national volume of saving must 


morteave 
savings banks 


loan associations. as well as 


be lie Ve 


show a marked increase before home 
loans will again be easier to obtain 
Patrick defended the 
bederal Reserve Board in not inere 

ing the lending capacity of member 
hanks It is inconceivable Patrick 
aid that a re spon ible Federal Re 
crve Board would do “O under the 


present circumstance 


poli of the 


lieht money not the invention 
of the Federal Reserve. and those who 
take thi position are o erlookit the 
fact ticht money occurred many time 
before we had the Federal Reserve 
me lem Patrick Lid 

Diseussir the lendis practice ! 
le insurance CcCompanie Patrick 


ed a point frequently made dur 
Lender ve first cor 
deration to customers of long stand 


nd f you hop round dur 


he convention 


1957 will see a less stingy money mat 
ket than 1956. Hall po nted to a de 


crease in demand for investable fund 


from non-real estate sectors of the 
economy as one sign of encourage 
ment. Hall also expect vin ind 
loan associations and mutual iving 
hanks to be more active rures next 
year 

It i Hall contention that we Ve 
heen spoiled by easy money. We've 
had it, with brief interruptions, since 


the 1930's. We got accustomed to bar 
rour way alon Now, he sar 


rainin 


the terms of the bargain are going to 


be set on the other de of the table 
Lender re more elective byere pae 
the have no choice 


Voici i irvvilaay ‘ th | 


moathy vas Realtor Robert D 
hey of Hampton New Hampshire 
Mort e banker toda Dunte 
ontend ire in a position the 
heer tr I for for 20 ve ‘ 


es on FHA red 1VA 
ved ne § 
, Dae . | | } 
! itished | 
Ser re | 
fic amou 
hem lender f 
ernment ’ 
PHA and GI 
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find thei wn level. What should that 
evel be (On lon term. low down 
payment loar the consensu eems to 
his yl ) 

Another optimisty Vie \“ “rn 
pressed by Miles Colean of Washin 
ton. DA real estate economist. Build 
ine his case on the bi I] ol adjust 


ed FHA and VA interest rate (olean 


beleve Realtor cut ec real estat 

tivil in 195% higher than it ha 
heen in this not-so-bad vear of 1956 
Ihe market hou | hve irticulart 
ood for the indu tr lor Ommere il 
Realtor, Colean iid though it 
hould lve ood hor the re idential 
Realtor, too. because the number of 
1 ential trar eliot will | hy } 
Tha re dential Real ' { ty 

! th hy n Coole niot 
iff¢ likel if by mia 

| re tin pore het i! ' 

eculati mort finvar 
ill | and 1 Mi ecifieall 
however. the bi question what to 
do right now. or next vear if the 


ernment fails t ist FHA and VA 
nterest rate 
From several parts of the country 


Realtors reported wide pre id and sus 


oe ful use of land contract ind sec 
ond mortgage Second mortgage at 
60% or O140% « lently meet lender 
demand though th type of finane 
has been a minor | 
dential lendin in re ! ! 
Pradin is a meat 1 ire 
equ for d nt eo 
finally on at i pled part 
f real estat wl { Aitl yoh mat 
it rs | e been ty f ear 
tradi cepted ‘ ' 
effect chand | 
cor ! ! Ie { | 
Wil miso { Detroit } | ! 
trad ke | toll ‘ er 
; 1 at Heat ! 
re for rilder | | 
ty | se | , | { 
- \l } (} 
| i} le exper 
licated r of tl | 
reful 1 | 
‘ | thy { | | 
( | | Wilt 1) 
{ j | } f 
| } } k 
le 
ih, 
i 
| | | | 1) 





, 
Practs 
ne nel 


out corey 


builder 
the full 


hits 


| initele ! 


| ! inh 


ithe thre 


TUL 


\l if by iele 


of Building, Sell 
Horn pomted 
evere Aiflveultic 
ind contended 
ked by sale 
Lockwood advo 
omm ion lor 
inal ellin i 
il mayor of the hom 


ona 


United States, he point 
mall oper iter un ible lo 


ount mdr itt ma 


comm bor 
Realtor 
ihlormia ji ikine 
ed ul that the 
YM members of NA 
ime cate ory mall 
ind ! Napa three 


mall 


the Jour 
ferme 


meni 


| ranization olferis 


comprehensi ervice to a number of 
huilder-chent handl 
onsiderable ne house ile bot 
builder ire constantly ImMprovir the 
ervices the offer builder 

effort to capture stills 

vy house ile market 

Joseph IP Haver tick of Dayton 
Ohio, 1956 president of the National 
Association of Home Builder 
vided Realtor with some 
tatistic Phere are only 


Compan 


n the country who build 200 or more 
bienupse per yeu | ere are 96000 
builder bul er thar hour 
house ie ovether Hay 
tick said, there 
operatit n the United State 
According to Dr 7 ‘Tt 
Lockwoo whi Realtor 
thy ulix o ' cent NAHB 


| 
riemileey 


BOO burldes 


if the home 


(Other “ ‘ | hat cor 
thon firm ‘ i il twice the 


ft other ind that construc 











NEW PRESIDENTS OF NAREB 
AND ITS INSTITUTES 


i Re 
M 


“REALTORS OF THE YEAR” 





NAREB Convention Report 
tech jues ind ideas ised 
tealtors from all 


sections of 


mingled fruitfully together 


Louis way during NAREB 
ittended 1956 convention. In 
blems of real estate sell 
hed up by panel speakers an 


( pacity (rowe 


“\. Brokers Swa 


er sil Wi opel 
Prediction jeated that i 
ellir by re 


~" Selling Ideas 


I 
y other field 
| Lapp of 


Effective selling can make 1957 a profitable year for you ever 
lL niversits 
the character. though money remain 


) 
1 


; scarce. Customers now expect greale! 
personal service from br ker: 


and salesmen. Are 
pared to go the extra mile in providing thi 


you | r¢ 


services 


By DON NEUMANN 





become an audience wrapped n 
prospects every word Put the 
light on him. Important prerequi 
n establishing self-confidence incl 
keeping the right mental attitude 
ing people ind the ibility to create 
a state of mutu il respect ar d ipproy il 
Keeping salesmen selling is a 
versal problem imong Realtors ind 
attendance at the conventior 
dealing with the subject proved the 
point Various methods of combatir 
the problem were diagrammed. Ree 
ognition programs to stimulate sale 
determi personnel included contests, bulletir 
ful board headlining lop met bonus 
a programs and, above all, regular per 
ona! contact with salesmen by ‘ 


manavgel 


A unique method of facilitating re 
propert ile was outlined by Ken 
neth S. Keys NAREB’s newly-elected 
president from Miami, Florida. Called 
the caravan ystem the Ke ve 
novation require every salesmar 
the organization to 
each week Th ent 
ing of the company 
After kamining a 


ly each man ¢ 


Managers Seek To ::: 


cor dition 


thie e propertie 


Broaden Services iis" 


New retailing problems created by shopping center compe 
tition, increasing popularity of cooperative apartments, and 
the income potential of modernization spur property mana 


gers to offer clients more comprehensive service 


a "IN centers, cooperative 
s T 0 least 
ment 

pl ititil 

dive 


ert 
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real handle than the average competito men tor more ‘ hie ontribut 





the price at which he believes the 






estate will sell. The figures are then av who still tries to do evervthin thre f qualified lesmen, and 
eraged for every property inspected Keves said ‘ tly the | of Iditional in 
by the members of the caravan Important selling aids maintained yrrae sane! ntair 








Overpriced properties are often dis for salesmen by the Keyes firm are A etsaw vote of the andiencas ini 
covered by this method. Keves said. Property records. All information per ted approximately one-third were 
And. in this case, the average figure taining to any property ever handled retu vy engaged in sell 
determined will assist salesmen in con filed by street address. The file alse Vo help the tlesmar no a slump 
vincing owners to set more realistic contains data such as advertising and tide thinsenll aver Save advacaied that 















prices on listings as He ‘he stories aan hack management turn over to. the ile 
»\ nowing more ; tlhe rane , 7 

“This average opinion from men in saccades TUN ak liaiecicniaies iia ‘nian man listings coming to it, allowin 

the field selling every day. Is Very the alesman to close the le il 
Pi the seller he is the right man to handle 

impressive to the seller. said Keyes the prope rty hecau e he know more Saxe ugvested that the broke 
Many sales can bee traced directly to ibout it than mvone else ‘ the new ive ther ile men i! vale i of the 
the caravan inspection. Salesmen ac NAREB president noted firm's overhead to enable them to un 
tually see and become better informed Ar the same “How to Keep Sal derstand and ympath e with the 
on the “best buys” listed by the firm problems of management, to protect 


men Selling” panel discussion Jule 
















Our current age of spec lalization Saxe of San Francisco, California tlesmen on listin , A mea ol 
has played an important part in ef called upon Realtors to establish a illowing the staff to establish its ows 
fecting better service, said Keyes, ex program to instill a sense of security clientele, and to impre on salesmer 
plaining that his salesmen now work — jin their salesmen. This can be a vital they are working for the buyer and 
only in particular divisions such as means of helping them to sustain a eller. as well as for their own interest 
residential sales, apartment and hotel | hjeh sales volume Robert P. Gerholz of Flint. Mich 
rentals, commercial leasing and com Saxe urged brokers to realize that 7 peakin if an economic round 
mercial and investment sales their time is much more valuable to table. best summed up the re ‘ lt 

All of our salesmen in these divi their compan is executives than as elling outlook for L957, declarin 
sions now devote their entire time and salesmen. Let your salesmen know that agvressive, but sincere selling by 
efforts to the phase of our business you are working for the ile taff real estate companies I] permnit 
they know best. By doing this they rather than competing with it profitable vear even the oney 1 
know more about the properties they If the boss competes with the sale mains tight 
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tore and waiting for the public lo 







come. The public is trained to under 






tand good advertising and top how 
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Coleman advor ited the cle velop 


ment of advertising programs in all ces 
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media “offering truly competitive 

merchandise value and stressing f ‘ 
center facilities. Inter-center compet! y 
tion is now of equal importance with 







which exist with downtown 


that 
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New Interest in Coops 





Public interest ln Cooperative apart 


ment heightened dur the past 10) 













veal ll continue to grow through ‘ Wy 
ee ee BOOK LISTS 
cast John I Hamlir pecialist it 
the field 

Hamlin, president of the New York de 
City firm of Douglas L. Elliman and ” » off 


Co Irie idvanced four reasor for ! j w 



















' YOLOR particularly effectively 
A coordinated color, is one of the 
tool 
industry 
of the 


value 


most powerful new sale ever 
iffe red to the 
tiphtly used 


effective Wi 


hou ng 
color is one 
\ to add 

loa house and niprove it 
sbalats 
Put 
ipproached 


rrhaay bi a 


most 
market 
of color must be 
with for it 
dangerou as it Is ex 
Color ¢ 
Put 
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caution 


ani bye 
vith knowledge and 
also be best 


Citing your worst 
CTLeOrNy 
hore 
ally 

When color 


it¢ iti 


atl yout 


il ed Cor) core hou i 


vith 


home 


harmon color treat 


of 
d ‘Or thre whole Mroup 
that dor \ 


colored example 


miei other 


unity 43 
ihe ve 
Put 


dark 


not all color 


rool fou 


can make a light-colored house 
look lower than it really is. while 
light roof adds apparent height 


Laight colors on the body of a small 
house will tend to make it look 
larver, and dark tone tend to de 


Dit 


mall patel 


reuse thie appearance of ive 


ferent color used in 


ill bre a house 
nt 


Wanice 


al up the unity of 
but correct’ handling of 
color vill thre appe 
and complement architectural de 
in 


ed lo 
Lhe 
venetian blinds now 


la 


en irely 


col can be ou 


comple ment interior decor 


draperu and 
featured through 
thie 


dimension 


enlarged 


areas pive home 


ill 


new color 
In a 


tyling can impart empha 


! 


mall house correct color 


Con 


trast of feature mid unity of de 
wn A strong color direct the eye 
to desired feature while good 
coloration gives the home a finish 
( | appearance and lend pec al 
interest to unusual architectural 


detail 


Painted trim, for ¢ camp 
can brighten the whole exterior of 
i hy Lise 


Wi 1] pp! mined exter 


| ' 
ection 


or color e 
mid itt 


ihigement can even 

ot the tyle of a heme. creatin 
the appearance of modern. modi 
fied modern. or traditional stvling 
\ll itl ill ( ow doe ‘ttl LEYap MOT 
lant selling job for the home. It 
take il ell faster and li itd 

Color Variety 

Paint manufacturers are prow 
the mfinite variety of colors and 
lor wobinations they produce 
ot othe ery ri which 





| . « . 
To generate enthusiasm and implement sales, progressive Realtors 


sida: «ile = ' 
are utilizing color as an effective new sales tool. But it's a two 


‘dged sword, so watch these basi pring iples. 
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by 
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ture! inm¢ oO proud rye 
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lerior tvling 

Qne constant plea} for help in 
making the profitable use of « slow 
impler and easiet Vianulacturet: 
ire Pepe ited|y a ked to get togethe 
on one simple range of color stand 
ard ! paint rootin Teetay ine 
trun No ipplianes rrariual ae ! 

mild think of usin more than 
five color plu vhiuite hile Rea 
tot employing 1 top Tigeal ! 
counsel are get more ti ! il 
quate Variet\ in their ext ! 

ith the use of rot mor 
‘ byt roriine hor 
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house brea adown rit I » 1 
ited but ver different problen 

The { t the problen i col 

! »are applied at the le ar 
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and builder 


much better 


Almost everything about today 
paints is different except the name 
Outdoor titanium has largel 
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placed 
rubber base 
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ash better lay 


riore color 
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Know What You're Selling 





HIDDEN PIPING -- 
Core of the Plumbing System 


rg’ 2 
i HEKES a lot more to the home Buyers are demanding more knowledge of construction 


plumbing system than gleaming 3 ’ >) 
etails ) 2s they consider. 2C ; > 
new colored fixtures for bathroom. @2@!@ils in the homes they consider. By recognizing and ex 


powder rooms and kitchens much plaining good plumbing design and installation you can 


more Although these are the glamor ‘ , 

greatly increase the effectiveness sales ssentatio 
ous external which admittedly have J Y -s ’ sialaiete of —— ile ss ” 
powerful ile appeal the pro pective By C. F. CRAIGIE, JR. 
buyer is also interested in the inner ae ; 


t 


workings of the plumbing system 
Phat is the reason Realtors are giving 
the most careful consideration to the 
planning of bathrooms and kitchen 
that combine both beauty and utility 

Buyers are becoming more. selec 
tive, as wella more le manding Iedu 
cational article in newspaper ind 
onsumer magazines have encouraged 
them to probe for the facets, particu 
larly those concerning building meth 
ods and material They want to know 
how a house j pul tovether they 
want to be reassured that the anne 
quality has been maintained in hid 
den construction work a in the 
equipment they can see and recognize 
for its dependability and beauty 

Hout the tlesman, well-enough 
versed in other construction feature 
often knows little about the plumbing 
ystem other than the external fis 
ture Yet the hidden upply ind 
wiste piping in the walls is as essen 
tial as the fixtures themselves in mak 
ing the system function properly 

This suggests that the salesman, to 
increase his effectivens hould be 
prepared lo vo beyond the realm of 
fixtures and brand names. He should 
he thoroughly familiar with the oper 
ition of the complete home plumbing 
ystem, and prepared to discu itoin 
detail with the prospect The ability 
to do thi increase the pro pect 
respect for the alesman and add idea of the basic value of his home Piping Components 
both authority and strength to the and the price il hould bring, com The home 
overall sale presentation For the pletely overlooking the disadvantage combinatior 
more a prospect learns about the of plumbing that has been allowed to | water supply 
value built into a house the more become obsolete Ihe tlesmar ho 
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plumbing tem 


plumbit 
“ readsona 

a buy bly accurate evaluation of the plu 

kor a omewhat different reason ing in relation to other asset 

the alesman who know all about a better postition to work oul a rea 

the plumbing system has the advan tic asking price with the homeowner 

tave when he goes out to examine an one that can be expected to sell the 

older house offered for ile The own home in a reasonable leneth of time 


er may have an entirely exaggerated in a highly competitive market 
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Expanding Business Offers You 


DUSINESS is expanding. I 
) panding in both sale 
ind in amount of physical 
these 


volume 
pace 
required to handle mcrea 
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A new avenue opening up to real esiate-construction firms 
is the “build for lease” service for businesses desiring to 
expand. Heretofore this leasing procedure has been pri 
marily thought of in terms of large firms. But now many 
smaller companies with good credit are obtaining facilities 


in this fashion. Sherrill-Noonan, Inc., of York, Pennsylvania, 


e,e 
ortunitie ~ provides a successful example of conszruction-leasing opera- 
S 


tion. They have executed more than 25 of these contracts 


ranging from less than $100,000 to $1 million 


Newest build for lease” product 
of Sherrill-Noonan, Inc is 17,900 
wy. ft. factory for Baldwin Manu 
facturing Company, a hardware 
firm in Reading, Pennsylvania. This 
points up the fact even smaller firms 


can use lease plan 


This chart contrasts comparative 
costs of buying and leasing a new 
building valued at $1 million. First 
vear saving from leasing amounts 
to $25,000 while savings over a 20 
year lease period total over $100,000 


Se pee a, 
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rangement At that time. the first 
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' ‘ + enn 
have been thought of in connes OTAL ANNUAL COST 


tion primarily with large firm 
But now even smaller companie 
with good credit may be able to ; 
obtain facilities jn this fashion Comparative Costs oF 
Approval is usually dependent LEASING - Aeneas ton towne Buying and Leasing 


on credit and the building loca (Mitton Doluar Buittings 
hon The building investor de © ALTUAL Asmewal COtT 
cision is based on the certainty of 
having the lease produce revenue 
throughout its term. If the location 
and the building 1 uch that other First Year Saving + 
firms would have an interest in 
the property if the tenant should 20 Year Saving 
default, then the chances of ob 
taining such a construction lease 








are good 
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Card “A” 
listed 


, J 
SD 0 a el 


Ltt 


(0 kw Khn- 
d Quo Realty 


Paramoun! 


mailed to occupants in same block as house which has just been 
Hoag usually sends about 0 or 40 of these cards. He does not ordi 


narily follow up on this mailing, unless people call in as a direct result of 


the cards. Card “BB” 


Do You Use 
“BUSINESS STIMULATORS ’’? 


Planned campaigns to get list- 
ings and increase sales will pro- 
duce quicker and better results 
than spur-of-the-moment ‘“gim 
micks.”’ A California Realtor has 
worked out a planned campaign 
to stimulate business that is both 


effective and inexpensive. 


is mailed immediately after sale is made 


| SE of direct mail to stimulate 

listings and increase sales ha 
been proved effective when it 1 
tastefully and tactfully done. ¢ 
Hoag. Downey, California 

has developed a senes of 
whi h he use to 
and 


Larry 
Realtor 
mailing piece 
ring im more listing create 
more contacts 


particular sequence so the neigh 


preces are ent out in a 
bors of a property listed and sold 
least three piece 
between the time the home is put 


market the 


will receive at 


on the and time it 


close escrow 
Cards and envelopes (except for 


the two typewritten letter are 


ed and are mailed to 


The local directory 


hand addre 
pecific name 
is a help in this because it lists 
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Introduction card is sent to neighbors in 
same block as property which has been 
sold, the same group which has received 
“just listed” and “just sold” cards 


treet addre ie alphabetically and 
owner! Hoag 


does not use the vague 


gives names of home 
Occupant 
address with any mailing piece 
Local papers are combed for the 


personal scrapbook” card. In case 


of job promotion or some unusual 


troke 
oOmeo»ne he 
Hoag adds a 


yratulations 


of good fortune concernin 


knows personally 
short 
Phese 


living om the 


note otf con 
cards are sent 
to anyone general 


vicinity, not just to chents and 
custome! 

Hoag also has the exclusive 
franchise for the Ownership pub 
prog Downey 

ent to selected in 


hic relation ram in 
Ownership 3 
fluential people to cultivate theu 


will 


busine 


good and stimulate referral 
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eorge Brown 
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Downey, California 
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It hae come to ay attention that you are offering your property 
for sale 





the response has been satisfactory. If not, 
om your property, perhaps a 






Be are wondering 
3 you Bou. welcome sore acti 
sider 
















* that any property will sell. Firet, we will examine your 
the reasons SHY it is difficu 
@ will maxe suggestions thet 
e' needs and ee, will he 























anos ledge 








gore readiiy. 








ase you can count on us to give you an unbiased pinion, " ' Nn) . 
our gany years of experience in serving rea. estate } [ 


were anc se.iers in Downey 

















To acquaint you with a office, you can expect attention to your 
property from all twelve of ay exper ed and professional sales i 
be e All heave been ase ated with this office « sinieu of j - r 
two years, thereby accumulating « vast 
le ares f ree, 





ur sind 
tarough t 
1/4 wiilion doliars sorth of property. In 1955, this was 
Goliare 





# a total of ‘ tre 
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yourself of ur It me to ay attention throu uw records thet yow roperty 
r yoligeation to you, of hes recently been for sale and the ilsting hee expired 
mtion te your eos 
erhape you have relisted your property eith your iieting reeitor 
ren 
? If you have, | know you are satisfied eith the services fureed 
pate di ster af i aeoure L wll. be te coojys si 
y q be neta t w @ustiple ilileting service t toe eece of 
‘ AQ MA Nhe -c8 your property 
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This letter is sent to people who have advertised property 
in local papers “for sale by owner.” Two NAREB publi 
cations are enclosed, explaining the importance and value To ecqua vith wy off 








of listing with a Realtor, Salesmen follow up the day after clan 2 ee 
o e , 7 hod ae 
the cards are mailed to the prospect bite atin 





wie « 
ta 
bie 
f 









ure wiil speek 








if you would evell yourself of Ta 
















yur property, @t no obligetion to you, of 





@ attention te you t 


ipoeryly ’ 





This letter is used when a property has been listed with PAu 


Larry gegq, Hee) oot 
j 





the multiple listing bureau and the listing has expired 








sent. If the owners are satished with the listing Realtor | 


There is a three-day waiting period before the letter is aon 
enero seactoe , ‘ 
they may relist with him and the letter allows for that oe ae eee - 














Vers Nevin Eorns 
National Comp 
Fire Girl Honor 












’ Publicity items are clipped and 
pasted into this folder, which is 
then mailed to the party con 
cerned. Items about men in the 
armed forces are sent to parents 
living in the Downey area — 
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65.000 Realtors and Investors Cooperating 
To Sell and Buy Your Important Properties 


National Real Estate Marketplace 


to Help You: 


or as little as $35, you can advertise 

S ll M iny property to more than 65.000 
© ore, Realtors, property owners, industrial 
organizations, chain store Insurance 


companies and other investor 


Here's how the new National Real 
Lease More, | lute Marketplace work Send us 
the information (and picture iff de 

ired) on any property for sale. lease 

or exchange to out-of-town clients 

ey You must be willing to pay comm: 

Exchange More ion: Sn: Sageaiiia talio 

Your advertisement will be fee 
tured in the National Real Estate 
Varketplace of the Jor RNAI and ¢ 
no extra cost wWteowill be featured in 

MARKETPLACE RATE SCHEDULE the Quarterly Marketplace Bulletin 


Size (in inches) a se bach quarter the Marke tplace Bulle 
sieae ames tin, including all the advertisement 
x ” high $35 $30 listings appearing during that quarter 
x " high $45 $40 in the JOURNAL will be mailed to 
“wide x 3” ~=high 55 $50 every Realtor in the United State 
x 37/s’ 

x 

x 





" wide 
” wide 


" wide ‘ high $65 $60 more than 58,0000 plus the leading 
” high $75 $7( industrial organization chain store 
" high $80 organization insurance Ccompanie 


” wide 


wwwuww iw 


”" wide 








ind other real estate investor 











For Rent - $750 Month... A Top Flight 


100% location Space now occupied by shoe com 


pany but available on 60 days notice Size — sx | Gapital Gain Investment! 
We have j er of excellent ‘ ¢ 


6 ipr 1165 sq. ft. with 12’ working ceiling 


and a 1S’ x ] $$” storage baleons cing the Paln 


Base rent (3 to 10 yr. lease $750 mo plu ile 
vercentage ce pe nding on t pe of business 

Heat & Air-conditioning 

maintenance & all utilitic 

Pede trial ( unt jt 


K 
& not Dollar Day 


Robert J. Rainier, Realtor 


‘) 


BUCKWALTER COMPANY 


514 Nebraska Sioux City, lowa 
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1,000 ACRE 


FEEDER and DAIRY FARM 
id a | 


res tillable lowland, LOO 
isture The home 
me and tenant house yar 
orm orth. Adjoining far has ba 
DD corm erib. Located on blacktop road 
Waterloo consin, just 20 miles northeast of Mad 
on. Lane 1955 only $1,250, including personal property 
Awking price S/5 1K) Creal estate only) lo 


party, owner will accept a down payment of $20,000 and 


i responsible 


will finanee the balance on a land contract at 4% Buyer 


will have option of purcha inp at 


| | mutually agreed price 


iny or all of the personal property, including machinery 


livestock and feed 


For full information on livestock, feed, and operatior 


contact 


E. A. VIRCHOW 


Virchow Realty Office Building Waterloo, Wisconsin 


1500 ACRE DEVELOPMENT 


COMMERCIAL INDUSTRIAL RESIDENTIAL 


IDEN! h 
fes from Philadelphia ofr ji t exce 
sales are 


Per Acre for 
Builders Tern 


ROSTAN REALTY CO. 


(Exclusive Agents) 


Clayton, New Jersey TUlip 1-5212 








In the Fabulous Florida Keys! 


MARATHON 
HOTEL, MOTEL and DOCKS 
at Marathon, Florida 


Present improvements include 31 cottage } apartments 
Drive-In Restaurant, Cocktail Lounge, Roof Garden Dining 
Room, 50-berth Marina, 1400 fishing pier, 50 x 100 modern 
swimming pool, Lighthouse, Office and 63’ 
fishing boat, “Marathon Lady.’ 
Price: $850,000 
Terms: $250,000 cash. Balance 20-year 
PM mortgage @ 5 


1) passenger 


Brochures on request 


te 
—— 


ng? USTICE 
CCGlOL— 


Y515 Harding Ave 
Miami Beach, Flornda 


Justice for Buyer and Seller 








IN J AMAICA~ the island 


with a big present for you 
—and a bigger future 


CORAL GARDENS largest, most beautiful residential and tour 


ist center on Jamaica's glamorous North Coast the Riviera of the 
Caribbean. Located between Half Moon and Bay Roc Hotels on main 
Montego Bay Falmouth Road. Seven miles of fine roadways 


ocean views. Shopping center 


parks 
Hotel. Full beach privileges. All devel 
opment work nearly completed. Sites from 1/3 acre to 2 acres. Prices 
from $1,350. Terms 50% down, balance on completion of Government 


guaranteed title. Write for illustrated prospectus 


U. >. Brokers fully protected on this or any other Jamaican 
property bought or sold through us residential 
ncome property or straight investment, We cover 


every port of the island 


business, acreage, 


serve and know 


THE 


C.D.ALBEXAN DER 


COMPA N Y LIMITED 
54 Duke Street, Kingston, Jamaica, B. W. I. 


REAL ESTATE + LAND PLANNING 
REAL ESTATE CONSULTANTS 
From a lot Half an acre 


to a great deal or hundreds of acres 








TENSIONS DISAPPEAR 
IN SUNNY SOUTHERN ARIZONA 


Own this oasis on the desert 


7 Acres Trees and Flower: 
Main House 4 Bedrooms, 4 Baths 
Guest House Office 
Tack Room Corral 


Swimming Pool 


PIMA COUNTY REALTY & TRUST CO 


P.O. Box 612 
Tucson 
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An Advertising Service for outstanding properties for sale, lease or exchange. Realtors 
with interested clients are invited to contact these companies 





Gulf Coast City Living in the Cou 


q. | ome i 1M) q. It. por ‘ 


nir 
no | AN UNUSUAL PROPERTY 


table for | iwoweoccomales | fOr Office, clinical or fraternal 
ek Gamsiel deals ee ee purposes 


R. T. HOFFMAN 
aod ins 





TRAILER PARK 


Only even blocks from the LOO) busine clistrict 

Haute, with grounds covering a full half city block 
tinguished property incluck i 14-room main building 

rear building with five-room ipartment and five-car garage 
Rooms of the main building are well-arranged for general 
office use, and both buildings are of masonry and steel in neat 
pertect repair beature incluck passenger clevator main et 
trance hall with marble walls, three baths on second floor, half 
bath on ground floor and in basement, and full bath in garage 
ipartment. Heat is by zoned-control steam system 

‘ the West Coast of Florida facing the beau 
tiful ile-wide Manatee River a) ere n al 11 wre 
leveloped with 12 street 31 modern t ler lots tv water 
ewer ind elect meter to each traile ( omplete laundry ld through them 
facilities, Othee store post other recreation hall shuffle 
vurt are some of the many features. Palms, pine and oak l axes, payable 1956. are $2,484.18 

ide shade and add beauty to this modern and sani 


re De id dock bake fishe ian *aradise 
a ep Avie Sn mrtg gaa sna Authorized sale price: $100,000 
ren ge and disability forcing sale 


For further information see or write 
sabi dase’. tes Teathes eh. Pokaan Wades 1 Cee a 
603 Ohio Street Star Building 


J. E. TANKEY REALTY, 39 Stanton Avenue, Akro ! TERRE HAUTE, INDIANA 

















To Sell, Lease or Exchange 


advertise any property in the Nationa! Real Estate 
Marketplace. For as little as $35, your ad will appear 
in the Marketplace and at no extra cost will be re 
printed in the quarterly Marketplace Bulletin, sent 
to 650,000 Realtors and Investor » oe ady to cooper ite 
n getting your property sold 

MARKETPLACE RATE SCHEDULE 
ize ir inches Tir e 

3%s"' wide x 14." high $35 
3%s"' wide x 2%"" high $45 
3%" wide x 3° high $55 
3%s"' wide = 3’s"' high $65 
3%s"' wide x 4%"" high $75 
Fill uf the ipon to ft 
idvertisement ting. It 1 
Estate Marketplace sectior 
Marketplace Bulletin—at 

3 prior t publicahor 
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December 1956 





Herbert U. Nelson, executive 
vice-president of the National 
Association of Real Estate 
Boards from 1922 to 1955, died 
November 20 at his Winnetka, 
Illinois, home, 

For 33 years the guiding force 
behind NAREB’s growth into 
national prominence, Nelson was 
instrumental in establishing the 
association's professional real 
estate organizations, He was a 
vital link in the development of 
the HlHome Loan Bank System, 
the Home Owners’ Loan Corpor 
ation, the International Real Es 
tate Federation, the Urban Land 
Institute and the National Asso 
ciation of Home Builders. 

Nelson pioneered, supported 
and strengthened the city plan- 
ning movement, the mortgage 
insurance system, the real estate 
license law structure and the ed 
ucational program offered aspir 
ants of real estate careers. 

An author and editor both, 
Nelson wrote a book called “The 
Administration of Real Estate 


Boards” and arranged for 
real estate textbooks to be writ 
ten by men who had achieved 
professional status. He edited 
the National Real Estate and 
Building Journal for two years 
and founded Realtor’s Headlines, 
NAREB’s weekly newsletter 


many 


iebbets Field, 
baseball’s finest hours and home 
of Brooklyn's beloved Dodgers, 
has been purchased by national 
ly known real estate investor 
Marvin Kratter. Arrangement 
with Kratter provides for the 
1956 National League pennant 
winners to remain at their tra- 
ditional home grounds as ten 
ants for the 1957-58-59 playing 
seasons, with an option to con- 
tinue another two years at a 
penalty. Long range plans for 
the 300,000 sq. ft. site call for 
a combined residential and com 
mercial development that will 


provide every needed facility for 


the occupants and also serve as 


a cultural and commercial center 


scene of many of 





CLASSIFIED SECTION 








INCORPORATE YOUR 
BUSINESS IN DELAWARE 


New or Old. Charter cout little De Bu 

ness anywhere. Quickest, Cheapest! Wire 

or write for BROCHURE = Application 
Form, New! Faat! Air n “1 


FAULTLESS ORGANIZATION 


684 N. Sangamon 5S1., Chicago 22, Illinois 














( heck 
Marketplas 

If you have potential | 
Marketplice advertiser 


otior 














25 Estate Hemlock $15 


Hardy 
Northern Grown, 18 to 24 

tall al this 
25 tor $15 100 for $50 


or 500 for $200 


Canadian Hemlock, 


inches Sper montt 


WM. ROBERT McGUIRE 
P. O. Box 1024 
ELIZABETHTON, TENNESSEE 





Baked Enamel on Durable Steel 
W rite r FREE SAMPLE, Illustrated 


iterature and Prices 


LANCELOT STUDIOS 


100 SEVENTH ST., PITTSBURGH 22, PA. 








for the surrounding area. With 
Kratter’s recent purchase of the 
West Hartford Pratt & Whitne\ 

plant, at a price in excess of $ 12 
million, the Ebbets field deal 
brings his total acquisitions in 
the last 16 months to S125 
million. 


some - 


The house of the future, 10 to 
15 years hence, will be built 
around a new concept—prefab- 
ricated service cores—says Jay 
Doblin, director of the Institute 
of Design at the Illinois Insti- 
tute of Technology. All ducts, 
conduit, plumbing and the like 
would be placed in a_ trough 
around the house’s perimeter. 
The food or kitchen core, power 
core, bath core, entertainment 
core and communications core 
will all be plugged into the 
trough, making an extremely 
simple mechanical setup. 


Macon, 


one in his 


David Thornton of 
Georgia, used this 
Thornwood subdivision sles 
campaign. The night the 
lots went on the market he sent 
110 telegrams to persons who had 
inquired about these lots. The tel- 
egrams stated these people would 
be given a chance to buy the next 
day lots were offered 
to the general public. The sale 
opened at seven a.m. in a tent in 
a downpour of rain and, in spite 
of this, $65,000 worth of lots 
were sold for cash the first day. 


before 


before the 


ae .7 re aR, XD 


REAL “ESTATE 


IN STOCK 


@ fell tine of ready 
mode signs for the 
SEAL ESTATE AGENT 


Send for Price List 


RICHMOND SIGN COMPANY 
O1VISION OF ENAMEL PRINTERS INCORPORATED 
222 SOUTH FIFTH STREET 
RICHMOND 19, VIRGINIA 


— Training vox. 


FUTURE REAL ESTATE 


Brokers, Appraisers, Managers 

Home Study and Re entia 
ourses in Rea Estate Ine : hases o 
Send for bie FREE CATALOG 
today ‘ obligatios Ay ed for World 
War II and Korean Veterans 


WEAVER SCHOOL OF REAL ESTATE 


(Est. 1936 
2020N Grand Avenue Kansas City, Mo 


Investigate our 


the sine 
\ 
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CONSULT THESE SPECIALISTS... 


FOR REAL ESTATE 
SALES 


*CAPE COD, MASS 


Retirement home 
ness 


®EDMONTON 
CANADA 


*COLUMBUS, OHIO 
Robert 


*FORT LAUDER 
Dineledine C ; LA. 


DALE, F 


I i eB 


*DENVER, COLO * TORONTO 
Garrett-Bromfie CANADA 
& Barry fF " 
ri t tld 4 Wilse 


* WICHITA FALLS, TEXAS 
K Keith Realt 
P.O. We 


FOR INDUSTRIAL 
SITES AND PROPERTIES 


*MEMPHIS, TENN 
E. O. Bailey & 
Co Ine 
Monroe Ave 


*ALLENTOWN, PA 


LOUIS, MO 


*COLUMBUS, OHIO 
William P. Zinn & 


* SCHENECTADY 
N.Y 


*EDMONTON RK. C. B 
CANADA 


*TORONTO 
CANADA 
& Hodgkir 


*GRAND FORKS 
NORTH DAKOTA 
t the Realtor 
ecializing in NE 
Dak. and NW * TORONTO 
. CANADA 
He E. Ps 
4 W 


M 


* INGLEWOOD 
CALIF 
Furnes on W_D 
PO. We 


* TORRANCE 
CALI 


Kealty & 


I irance 
4:6 Maree 
Office 
® KANSAS CITY 
MO 
Moume le 
eWICHITA FALLS 
EXAS 


ast M t Jack Higginbothan 


FOR IDEAL 


STORE LOCATIONS 


*ALLENTOWN, PA 


*® AUGUSTA, GA 


hern Hemat reet 
Realty C« 
Broad 

* BALTIMORE, MD 

B. How d Richard 


I 
Mo Bid 


eC OLUMBUS, OHIO 
“ im | & 


tr 


*EDMONTON 
CANADA 
L.. T 
Estate Ltd 
i 


*® KANSAS CITY, 
MO 
Mone le 


®* KINGSPORT 
TENN 


*MEMPHIS, TENN 
EO. R ‘ 4A 


M « Ave 
e*NEW ORLEANS 
LA 


Law Fellr & ‘ 
| 


*® SARASOTA, FLA 
B. Newt 
i4 Pine 
Ave 


*® SCHENECTADY 
N.Y 


I ( i 


e WASHINGTON 


innon & 
4 140? 


FOR FARMS 


AND RANCHES 


*LUBBOCK, TEXAS 


‘ 
’O. He 


* BRADENTON, 
FLA 


*EDMONTON 
CANADA 

I lr. Melte 

Eatate Lid 


d 


REAL ESTATE 


Midd 


*RICHMOND, VA 


CONSULTANTS 


*MEMPHIS, TENN 


BE. O. B 
M 


& ¢ 








Rates for Advertising 


In the “‘Consulif These Specialists 
Department 


Per leeue 


: 
4 








REAL ESTATE 
LOANS PURCHASED 


*SACRAMENTO, CALI 
The ¢ Comy 


$356 FT th Ave 


FOR EXPERT 
APPRAISAL SERVICE 


*ASHURY PARK *NASHVILLE 
N 


TENN 


eC OLUMBUS, OHTO *NEWARK, N.J 
W \ & i J te ' 
% MAI 

i Cent Ave 


*EDMONTON esT. LOUIS, MO 
CANADA ) 
I r M 
I l 
\ I 


MAT 


*TOLEDO, OHIO 


i iW } 

*FORT SMITH MAT 

AKK n hie | 

I I I ‘ 

MAI RA 
, *TORONTO 
(ANADA 

if ue 

® KANSAS CITY & , 
MO 


I ! e, M.A. 


* MINNEAPOLIS 
MINN 
' I 
MAI 
M 


*MONTGCOMERY ®* WASHINGTON 

ALABAMA If 
Lante Hsu ‘ 
Con MAJ! 


FOR LAND PLANNING 


eDENVER, COLO eWILMETTE, IL 
I I He ‘ M Hi. Weeat 
‘ ‘ f Ave 


FOR PROPERTY 
MANAGEMENT 


eC OLtTMEBES, OHIO 
\ I / A 


* EDMONTON 
(ANADA 
i M 


e*DENVER, COLO 
‘ *®TOVMEKA, KAN 





Mr. Builder.... 


beat competition-increase profits 


with THURO-BILT 


2 
a 
unheard of price tag of 2 


f * 2874” 


(952 Sq. ft. 





oa 


living area) 


BED Ru 
‘Oni eed ow I 
W618 


Cameo 
AL ¢ 
oe rome 


LIVING au 
7X13 





a”, 


= COMPARE THESE 

THURO BILT FEATURES. 
CHECK WITH OTHER NATIONALLY KNOWN BRANDS— 
THEN LOOK AT THURO BILT’S PRICE TO YOU! 


Freight paid first 100 miles! 
Three roomy bedrooms! 
Youngstown Stee! Kitchens or 
Quality Birch Kitchens 
Formica counter tops 

Double Sink 


a ' oa F 
and reaitofr WikKe yoursell 


irkets demand a quality three 
with down-to-earth price ap 
Cathedral ceilings basic fact has resulted 
Completely color styled vuro Bilt 
Complete weatherstripped windows home to 
U. S. Gypsum louvres nS low “peer 
Armstrong Cork Co. temlock ; je hm owe Poe 
sheathing f00 hin on Thi 


in the creation 

the leader of 
lead the entire 
And 
iro Bile’s full scale natu 


Series by Th 


dels and the 


d home 


ynal 


The“ 


bed 


FAIRBURY, ILL.—PHONE 666 


Miami Carey bath fixtures 

Large medicine cabinet 

National Lock Co. quality hardware 
Quolity birch doors 

Oak hardwood floors 

Wardrobe closets 

Metal rod & shelf in closszts 

Large picture window 


room home, story and a half, 


Barrett roofing 

Wide roof overhang 

Carport, garage available 
Precision manufactured 
Conventional type construction 
West coast lumber 

Exceeds FHA, VA requirements 
Interim financing program 


Thuro Bilt Royal can be converted to a 4 or § 
for only $584.00! 


National Association 
WOME BUILDERS 


THURO BILT 


® LT PRODUCTS 


INC. 


BELLVILLE, OHIO— PHONE 3551 


Janvary 20-24 
1957 


BOOTH NO. 350 


CThuro Bilt 1 
detail and expla 


Bilt pre-assen 


malized field 
escntative pive 
) the ct 


bled |} 


t10N handis 
I oe 8 


ou the cOomy le tc 


prom mer 


| { ounsel 
ia 
tire line of fine Thuro 
ymes. Do it today! 


*This home can be completed in a Metropolitan 
area for $9281.26 plus cost of land 


ae WRITE, PHONE OR SEND COUPON TODAY — — — 7 


THURO BILT 
FAIRBURY 


NAMI 
ADDRESS 


HOMES 


ILLINOIS 





